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COMPANY

An International Brand based, right here, in Arizona!

Founded in 1965, Realty Executives is one of
the largest and most established real estate
franchise systems, with over 8,000 agents
and 500 offices across the globe.

If shopping local is important to you, we
are headquartered in Phoenix, Arizona!
We are a privately held company that attracts
and retains the most productive, efficient and
successful real estate professionals in the
industry through unparalleled brand,
technology, training and concierge services.

Realty Executives of Flagstaff opened in 1977
making us the longest-running brokerage
in the city of Flagstaff; watching
competitors come and go for over 40 years!
We pride ourselves on being the local experts
in each of the areas we serve.

Our agents are there for every step in the
home selling process, connecting with you,
understanding your needs and knowing your
community better than any other
professional in your area. Our network is
steeped in experience and commitment to
serving home buyers and sellers across the
world. Backed by one of the largest privately
held investment firms in the country, Outlier,
Realty Executives continues to recruit top
talent that outperforms other brands. With a
global network of like-minded individuals and
deep resources, Realty Executives offers a
dynamic set of proprietary tools and
integrated technology, providing our
customers with friendly and professional
service every step of the way. By providing
the best to our Executives- we provide the
best to you.

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com



Our Amazing
Network
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Local Leaders

At Realty Executives of Flagstaff, we are your local
experts. Our agents work and live in the
community providing friendly and knowledgeable
service. Our brokerage serves the Flagstaff area,
west to Williams and south to Munds Park.

Our office also works to give back to the
community that provides our livelihood. We
support Habitat for Humanity, Boys and Girls Club,
Family Food Kitchen, Toys for Tots, several Flagstaff
School programs and many more.

Working with Realty Executives gives you the best
of both worlds: hometown feel and service backed
by resources and expertise of a stable,
international brand.

HOW TO REACH US

Location:
15 E. Cherry Avenue
Flagstaff, AZ 86001

By phone:
928-773-9300

By email or online:
Flagstaff@RealtyExecutives.com
www.realtyexecutivesflagstaff.com

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com



YOUR HOME|
SELLING
{JOURNEY [

Selling your home is likely the largest financial decision you'll
make in life; there are many things to consider while preparing
for the home sale process. However, it's also an exciting new
chapter. Now is the time to dream big! What is important to you
as you think about your next step and creating lifelong memories
in a new home? Your home is your sanctuary, and through all the
emotions of this process, we're here as your guide. It's important
to know what to expect as we go through each step and what you
can expect of us. With proper preparation and strategy, we can
transition your home from fresh on the market to SOLD!

Throughout this guide, we will go through each stage of selling

your home, from staging to pricing. As your local experts, it is our -
passion to find the right buyer to maximize your profit. Our

service and knowledge is here as an asset to you as we work

through the process and open the door to your future.




Tell Us about

Your Home

It's important that we learn the features of your home and its

unique character. This will help us prescribe the best marketing
strategy as we aim to sell your home. We'll review timelines and

how we can make this process as streamlined as possible.

®

What do you love
about your home?

®

Is there a date you
would like to move
by? Are the dates
flexible?

O

Why did you
decide to move?

©

Have you done any
recent upgrades or
are there unique
features that aren’t
common in the
neighborhood?

®

If you could change
something about
your home, what
would it be?

©

Is there anything that
you think a buyer may
dislike or use to alter

their offer price?



Top Priorities In
Marketing Your Home

Below is a list of factors that will contribute to the sale of your
property. It is important that we understand your priorities, so we
know how to customize and better manage that process. We'll ask
you to list your priorities in order of importance low to high.

Low Medium High
Preparation
Broker Qualifications
Communications
Pricing
Escrow & Transaction Management
After Sales Follow-Up
Current Market Conditions
Time on the Market
Walk-Away Dollars
Open Houses
Target Marketing
Marketing & Advertising
Internet Exposure
Staging & Merchandising

Other:

ONIONORIONONONONONONONONMONNOMONMONGO,
ONIONIORIONONONONONONORNONMONOMONMONGO,
ONIONORIONONONONONONONONMONNOMONMONGO,

Other:




Home Showing

Protocol

To ensure the health and well-being of homeowners, our team and
you, we are committed to providing safe home showing practices.

©

All showings will

be booked by the
listing agent and
approved BY YOU via
text or phone call.

®

All hard surfaces and
door knobs will be
sanitized before and
after the showing

O

No more than 2
visitors inside the
home at once and
only the primary
buyers.

O,

To limit contact, all
doors and cabinets
should be opened
by agent

®

If ill, buyers will not
be able to visit the
home, but will be
encouraged to use our
virtual tour option

©

Signage enforcing a
"no touch" policy will
be provided for use
inside the home
during visits

ALL TOURS WILL BE BRIEF

Our virtual services include but are not limited to:

Virtual

appointments

Listing video /
3D Matterport or 3D
Zillow tour

ShowingTime
Virtual
SHowings



Comprehensive
Strategy

As Realty Executives agents, we provide a comprehensive plan to
our clients outlining how we are going to gain serious buyers and
attractive offers. Our custom marketing plan includes integrating
traditional, proven methods with progressive modern tactics to
sell your home in a timely and seamless manner.

o®

O

The Right Custom Sold!
Price Marketing
Plan




Today’'s Market

Let's start with talking the housing market and what home
buyers are expecting in today's real estate world. This will be a
key part in creating our comprehensive strategy to prepare and
market your home.

Local median sold price
ﬂ , of Single-Family Residences in 2020

+15% over 2019
o4 1,245
Average days on market 2020 Number of homes sold in
-12 days from 2019 local market in 2020

+28% more than 2019

ﬁﬁﬁﬁ—gﬁ ps%;

*The data shown is provided by the Northern Arizona MLS.
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Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com



Today's
Home Buyers

44%

The first step 44% of
recent home buyers
took in the home
buying process was
to look online at
properties for sale.

“Highly Important”

Home Characteristics

bedrooms: 76%

OJOXO,

Within initial budget: 83%

Air conditioning: 78%

Preferred number of

87% 10

87% of recent buyers Buyers typically search
found their real for 10 weeks and
estate agent to be a looked at a median of
very useful 9 homes.

information source.

“Highly Important”
Neighborhood Characteristics

Feeling safe: 82%

Walkable: 60%

Preferred neighborhood: 56%

OJOXO,

*The data shown is provided by the National Association of REALTORS®



It is important to put your best foot forward when it comes to
preparing your home for sale. Common wear and tear, despite
being an easy fix, can lessen its appeal and sales value. We will go
through your home and determine what, if any, improvements
each space could benefit from and then decide if it makes
economic sense to update them. We'll talk about which
improvements are easy enough to handle on your own and
which may require hiring a professional. Most importantly, we
can help guide you on what home upgrades often have the best
return on investment. As your Realtor, we have many contacts in
the local community to help you tackle any project!

Curb appeal is always key for potential buyers...
so make sure to give them a memorable first
impression!

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com



Presenting Your
Home to Buyers

Is staging a good option for your home?

Professional staging is a great option for preparing your home for
potential buyers. You've made this beautiful space your home,
and now it's time to show it off! By decluttering, deep cleaning and
renovating items that may bring down profitability, you are
putting your best foot forward. Staging your home can add that
extra pizazz to help us sell your home faster and for more money.
You want buyers to envision themselves in your home!

Make your home stand out with
professional photos and video

Once your home is perfectly prepared, we
will set up professional photography to
capture your property. Using professional
photography will allow us to show off what
your home has to offer and allows us to
create custom marketing pieces. Additionally,
video tours are a great strategy to give
buyers a real feel to your space, compelling
them to come give it a look in person.

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com



Pricing your home is both a science and an art. Your home's
exposure is highest when it initially hits the market. For this
reason, it's vital that we develop a thorough pricing strategy.
To do this, we must consider the prices of homes in the

neighborhood (comparables), adjustments that should be made

(increases or decreases) to account for the condition of your

You are not obligated
to use a REALTOR®

simply because they
provided you with a

home and the timeframe in which you are wanting to sell. This is Market Ana|y5i5

called a Market Analysis. If priced accurately, we increase the

chances of attracting a qualified, driven buyer quickly. Our goal is

to maximize your sales price while closing within a timeframe
that is reasonable for you.

30
20
1 2 3 4 5 6 7 8 9 10 N 12 13

Activity
8

0

Weeks on Market

Pricing correctly helps strike
a deal when there is more
competition for your home.

*The data shown is provided by the National Association of REALTORS®

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com



Prime Pricing

When discussing price, we will need to decide what is most
important to you- timeframe or profit? The amount of time your
home is on the market can affect market value.

[ 4 Above Market Value

PY PY Maximize your possible profits but you'll
an o dramatically reduce the number of interested
buyers and increase the time it takes to sell.

Fair Market Value

e 6 6 o o .
a o o O o Increases your chances of a faster sale without
sacrificing your profits.

Below Market Value

e 6 6 6 o6 o o o _ _
- o o o O e a A You'll get a lot more interest, but you'll be cutting
your potential on the profits from your property.

*The data shown is provided by the National Association of REALTORS®



Pricing vs
Potential Buyers

Properly pricing your home will give you the best possibility of
bringing more buyers to look and compete for your home.
The better the asking price fits with the local market value, the
higher the percentage of potential buyers.

Asking Price Compared Percentage of Potential Buyers
to Market Value Who Will Look for Property

Market
Value

e N

*The data shown is provided by the National Association of REALTORS®

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com



MARKETING
YOUR |
PROPERTY .a =0

home...

-

Now that we've gone over prepping, pricing and presenting
your home, let's discuss how we are going to market your
property to the best buyers. As your agent, it's our job to
market through highly targeted messaging and various
channels. Working with Realty Executives, we have access to
a wide network of online marketing domains that increase
home buyer views through search engines and social media.

Your listing will be featured on our Executive and Brokerage
website. Our websites are designed to be easy-to-navigate
and respond on any device on any platform.

Your home will appear on many more
Websites as well....




The Whole
Package

Our Realty Executives websites are just the beginning of where
your property will be displayed. With our large network of
industry sites and social platforms, we can ensure maximum
global and network exposure.

7~Zillow trulia realtorcom

ﬂ/ FindAPlaced4Me ﬁﬁ*{ Homes.com AdWerx for Real Estate
WikiREALTY4R RealtyTrac  apartment Piist
() HomeSpotter. Kevm][]m ! @Og‘lfgﬁ
o landsearch  XGX IpeaLEstate L2
U foreclosu re%m’“

BACK AT YOU A
Mﬂg
£} Homes .

MEDIA
Dream@eListé Amarki

LotNetwork.com yahOO.I “ in[D)

The One Site for HomeSifes

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com


https://search.amarki.com/
http://www.homes.com/
https://homes.backatyou.com/
https://join.wikirealty.com/
https://homespotter.com/
https://lotnetwork.com/
http://www.foreclosure.com/
http://www.realtytrac.com/
http://keyboom.tv/
https://www.landsearch.com/
http://www.idealestate.co/
http://www.dreamhomelist.com/
http://www.findaplace4me.com/
http://www.point2homes.com/
http://www.searchallproperties.com/index.php
http://www.adwerx.com/listings/home
http://www.apartmentlist.com/
https://www.listhub.com/undefined

The Whole
Package

Here are a few more websites...

apartment@ist Clayton. FLIPCOMP
Rfastips c@ndo-com i fOyer

~» gj RadPad . . HARMA%I*}L!:IOMES
9) | JdeIPI‘OpZ 200
Breakthrough - HomeSteps'
BROKER.com HOmeRath Freddie Mac Homes

@ DomoHunt.com

D { 3HomePriceTrends" ~HomeBidz

o0 .
apartment Plist HorgeStepS' Find a

Freddie Mac Homes
01 .
LotNetwork.com
I E MULTIPLE LISTING SERVICES H ouse /,‘t\.\ . i
{ == MLS ValueStore - HomeWinks

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com
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http://www.apartmentlist.com/
https://www.boefastapp.com/
http://realfirstimpression.com/
https://www.claytonhomes.com/find-land/
https://www.condo.com/
http://openforhomes.com/search
http://domohunt.com/
http://find.crs.com/
http://www.flipcomp.com/
http://www.foyerapp.io/
http://www.harmonhomes.com/
http://www.home2.me/
http://www.homebidz.com/
http://www.homepath.com/
http://search.homepricetrends.com/#/home
http://www.homesteps.com/
https://www.homevaluestore.com/
http://www.homewinks.com/
http://www.housesforsale.com/
http://app.bankingbridge.com/

The Whole
Package

And a few more...

@ MASHVISOR 'l i

goblleHog;‘: fﬂj myRentToOwn 4 NestReady

LandWatch P NewHome

E parkbench.com

akeHomesUSA.com

RiverHomesUSA.com | DcsanbomstSA com

-
M By -

\
Buy 1! Sell It! Rent 1t RealtyStore.com PROPERTYSIMPLE
y . o LEADING
Saed RealEsacBook 4 win

=

. D of THE WORLD
(&) RealtyTrac ’

learn now.com ‘ REAL-Buzz
Global Real Estate Network

powevad by immabel

P4 NewHome propéﬁ;path

& listingvideos A
LUXURY _IHN

HOME PROPERTIES
CRSTAT L  HOUSING NOW e i EE S

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com


http://nest.me/home
http://www.propertyshark.com/
http://www.realtystore.com/
http://www.realestatebook.com/
https://propertypath.com/
http://mobilehome.net/
http://www.juwai.com/
https://i.ke.com/us/
http://www.lakehomesusa.com/
https://www.lakehouse.com/
http://www.learnmorenow.com/FindHomes
http://listingvideos.com/
http://preview.luxuryrealestate.com/
http://www.mashvisor.com/
http://www.myrenttoown.com/
http://nestigator.com/
https://app.nestready.ai/lenders
http://www.newhomesource.com/
http://www.nextdoor.com/
http://www.parkbench.com/
https://search.propertiesonline.com/search/advanced/
https://www.propertysimple.com/portal

The Whole
Package

And a few more PLUS the list keeps growing.

renthop

PROP . Rentberry

ﬂ_ﬂ_}/ﬁ LandWatch

rentcom < ,ii,

Jf}:r SHUD
A Greater Town“-;
& VisualShows B
zumper ’

)



http://ushud.com/
http://www.visualshows.com/
http://portal.ylopo.com/
http://www.zumper.com/
http://www.homesandland.com/
https://www.agreatertown.com/real-estate/mls-properties/us

Social

Social media is becoming one of the best platforms to use to
advertise your home. We will use photos, videos, virtual tours
and floor-plans on several social media channels. Facebook and
other social media platforms are invaluable mediums that
encourage interaction with prospective buyers. By using eye-
catching visuals, targeted demographics, property-related
hashtags and keywords, your listing will be seen by those
seriously considering buying a home in your area.

3 YouTube

Realty Executives of Flagstaff | flagstaff@realtyexecutives.com | 928-773-9300 | www.realtyexecutivesflagstaff.com



Print

Although the digital age is upon us, it is still important to
recognize the impact well-designed and clearly written print
advertising can have. We use several types of print materials to
market locally and create awareness of your listing. These
materials will address important details of your home including

size, price and floor-plans, along with unique features your
home has to offer.

P 56225 Rose St, Phoenix

Just Listad!
$1,200,000

"
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i
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Email

Keeping in contact with past, current and potential consumers is
another great way we can market your home and reach
potential buyers. Our customizable and automated email
campaigns allow us to showcase your listing to our sphere of
influence quickly and efficiently. Landing directly in their inbox,
our email campaigns can inform consumers of new listings, price
reductions, upcoming open houses and more.

Through our in-house technology, we are
able to track interest and monitor views by
evaluating clicks and open rates of various
viewers. By engaging the network, your
listing can be seen by hundreds of potential
buyers in a matter of seconds.



On-Demand
Mobile Marketing

Our On-Demand Mobile Marketing system allows buyers to receive
information on your home instantly, 24/7. The added benefit is
that we capture their contact information and can immediately
respond to discuss your home. All of this is possible with the ease
of a simple text message- making it a highly desirable way for
prospective buyers to learn more about your property. Consumers
have instant access to listing photos, details, and virtual tours.

FOR INSTANT PHOTOS AND DETAILS

TExT 969325
o 855-981-72353

SM2E Red Rock
v Phoerex, AZ BS018 USA
£7,680,000

- e X »




REALTY

EXECUTIVES

Thank You

Thank you for taking the time to read our guide.
Everything discussed here is to help you get through
the home selling process with ease. We are confident
that we are the right fit to find the perfect buyer for
your home. This isn't just about the sale for us...this is
about creating trust and loyalty that will last beyond
the closing transaction. Please feel free to reach out
anytime with questions or just to check in!

Realty Executives of Flagstaff
Flagstaff@RealtyExecutives.com
928-773-9300

www.RealtyExecutivesFlagstaff.com




