
 

  Quick Start 
 
  Planned Actions = $ $ $ 
 
            8:30 a.m. Pep Talk!! Actions Reviewed!! 

     Southern Region 
 
 
Most Important Things to Do Today 

 
1.___________________________________ 4.___________________________________ 
2.___________________________________ 5.___________________________________ 
3.___________________________________ 6.___________________________________ 
 
Check Off Your Progress TODAY!!! 
 
 
 

Expireds Contacted 1._________ 2._________ 3._________  

FSBO’s Contacted 1._________ 2._________ 3._________ 

5 Previews 1._________ 2._________ 3._________  

Call Past Buyer 1._________ 2._________ 3._________ 4._________ 5._________ 

Call Past Seller 1._________ 2._________ 3._________ 4._________ 5._________ 

5 In Persons Contacts 1._________ 2._________ 3._________ 4._________ 5._________ 

Showings 1._________ 2._________  

Listing Appointments. 1._________ 2._________ 

Open House __________________________________________________ 

Call Possible Buyer 1._________ 2._________ 3._________ 

Call Possible Seller 1._________ 2._________ 3._________ 

 
Tomorrows planned actions: 
_________________________________________________________________________________________________
_________________________________________________________________________________________________
_________________________________________________________________________________________________
_________________________________________ 
 
If you always do what you always did, 
You will always get what you always got! 
 
 

 



EXECUTIVE ________________________________________________ Date______________  
 

 


